il College Catalog: Marketing & Sales Fundamentals

“Master the essentials of marketing and sales - practical strategies to connect, persuade, and grow.”

Format: Book & paper, Independent Study, Self-Paced
Textbooks: Are mailed to students
Credential Options:

® Certificate of Completion for individual courses
Diploma in Brand Strategy & Content Marketing or, Digital Marketing & Analytics or, or
Sales Leadership & Strategy for individual stack completion

(] "Trusted for their clear, easy-to-read style, detailed outlines, and expert authorship, the For
Dummies series makes learning approachable and effective for everyone."

B Individual Courses
Course Overview

Each course provides a comprehensive learning package that includes:

* Physical textbook (one per course)

* Two mailings: an initial packet and a final packet

* Access to online guidance for ongoing support

* A practicum component, completed by the student, to demonstrate skills in real-world
scenarios

Testing and Evaluation

* At the end of each course, students complete a self-paced test.
* Tests are mailed in for evaluation.

* A minimum score of 70% is required to pass.

* Tests may be retaken if necessary.

Audience

Designed for adult learners interested in developing foundational marketing and sales skills to
apply practical marketing and sales strategies in everyday professional settings.
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Learning Stacks (Diploma Tracks)

Learning Stack Overview

Each Learning Stack is designed to provide a complete, guided learning experience. It includes:

¢ Five courses, each with its own test

* Physical textbooks (one per course)

* Two mailings: an initial packet and a final packet

* Access to online guidance for ongoing support

* A practicum component, completed by the student, to demonstrate skills in real-world
scenarios

Testing and Evaluation

* At the end of each course, students complete a self-paced test.

* Tests are mailed in for evaluation (individually or all together).

* A minimum score of 70% on each test is required to pass.

* Tests may be retaken if necessary.

* There is no comprehensive final exam; progress is measured course by course.

Audience

Designed for adult learners pursuing structured, career-focused education in business
development and customer engagement. It is ideal for individuals who want to:

» Strengthen their knowledge of marketing principles and sales techniques

* Build effective skills for customer relations, brand promotion, and revenue growth

* Develop confidence in applying real-world marketing and sales practices to personal and
professional goals

Whether you are preparing for a career in business, expanding your entrepreneurial toolkit, or seeking
to improve organizational outreach, this stack provides comprehensive, practical training to help you
succeed.

Stack One:

® Diploma in Brand Strategy & Content Marketing
Build a brand, create compelling content, and connect with audiences across multiple channels.

Required Courses:
* MS101 Marketing Strategy & Branding
* (CN102 Professional Networking (Career & Nonprofit Foundations)
* MS103 Content Creation & Promotion

* MS104 Affiliate Marketing & Online Income



* MS107 Social Media Marketing

Tuition for Stack: MSStack101 $549usp (5 courses)
Credential: Diploma in Brand Strategy & Content Marketing
Duration: 75 weeks (1 % yrs)

These are self-paced classes, allowing you to learn at your own speed and convenience.

Stack Two:

€ Diploma in Digital Marketing & Analytics
Master online marketing tools, platforms, and data-driven strategies to grow your business.

Required Courses:
* MS102 Digital Marketing Channels
e MC104 Al Tools for Media Creation (Media Communications Program)
* MS107 Social Media Marketing
* MS108 Data-Driven Marketing
* MS109 Account-Based Marketing

Tuition for Stack: MSStack102 $549usp (5 courses)
Credential: Diploma in Digital Marketing & Analytics
Duration: 75 weeks (1 % yrs)

These are self-paced classes, allowing you to learn at your own speed and convenience.

Stack Three:

© Diploma in Sales Leadership & Strategy
Lead sales teams, prospect effectively, and close deals with confidence and skill.

Required Courses:
* MS105 Sales Management & Leadership
* MSI106 Selling Techniques & Engagement
* (CN109 Leadership and Influence (Career & Nonprofit Foundations)
* MS110 Advanced Selling Strategies
* MS111 Sales Prospecting Essentials

Tuition for Stack: MSStack103 $549usp (5 courses)
Credential: Diploma in Sales Leadership & Strategy
Duration: 75 weeks (1 % yrs)

These are self-paced classes, allowing you to learn at your own speed and convenience.
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